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In tough market, Realtors pull out the stops

By Buddy Moorehouse
DAILY PRESS & ARGUS

These are tough times to be a Realtor in Livingston County.

There are more homes on the market than ever before in the county, and
fewer of them are selling.

Look at the numbers: In 2005, there were 7,337
homes listed, and 2,698 sales. In 20086, the
number of listings ballooned to 8,461, but the
number of sales fell to 1,938.

It's no secret that the housing market is tight
around the country, and that's certainly the case
in Livingston County.

While this still ranks as the fastest-growing
county in the state, the housing market has

which has provided a host of challenges to the

worked, some of which haven't.

“I think that what we're seeing is that we've
gotten back to basics,” Buckley said. “We've
tried the gimmicks — things like giving away a
free plasma TV or a car with every sale — and
they haven’t worked. We've realized that it all
comes down to positive thinking. You have to
provide the best value in a given price range.
It's that simple.”
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At Keller Williams Realty in Brighton, associates
Linda Barnwell and John MacLeod say that
increasing the exposure of their listings is key.

“The condition of the home and the price have to be right, and you really
have to maximize the exposure of the home to other agents,” Barnwell said.
“The Internet, of course, is huge. We offer virtual tours of every single one of
the homes we list. That's a must.”

Barnwell and MacLeod have also taken the unique approach of sponsoring a
series of seminars for the community. They hold a senior symposium every
April and October, offering information for senior citizens on topics ranging
from legal matters to buying a condo.

“I think we've been able to provide a great service to the seniors, and that
network has also been great for business,” Barnwell said. “We’re really
reaching a niche that nobody else is serving.”

Barnwell and MacLeod are also sponsoring a seminar series in April,
covering topics ranging from selling a home in a slow market to advice for
condo buyers. The seminars are set for Thursday and April 12 and 17, and
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~ A Associate broker Dan Davenport of the Michigan Group discusses
cooled considerably in the past couple of years,  new listings with fellow Realtors in their weekly planning meeting.

folks who sell and market homes in this area. Ataglance

e . . o Linda Barnwell and John MacLeod of Keller Williams Realty
It's a challenging time, no doubt,” said Todd in Brighton are offering a series of seminars in April, aimed at

Buckley, the co-owner of Buckley Jolley Real home buyers and sellers. The seminars take place at the

Estate in Brighton, and the current Realtor of Keller Williams office, 1005 E. Grand River Ave., and are free

. ! and open to the public. All seminars start at 6:30 p.m. Topics

the_ Year in the cc_)ur_1ty, as chosen by the and dates:

Livingston Association of Realtors. Th_e r_1umber « Thursday — “Selling Your Home in a Slow Market.”

of sales are down, and the number of listings « April 12 — “First-time Home Buyer.”

are up.” « April 19 — “What To Know Before Buying a Condo.”

Some Realtors in the county say the tight

market has spurred them to try a host of new )

marketing techniques — some of which have File downloads:
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